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Bolstered by the fact that positive
trends have recently been reported in
both the national and local housing
market, northwest Indiana home buyers
are getting back in the game big time.

According to the very latest figures
released by the Greater Northwest Indi-
ana Association of Realtors® (GNIAR),
pending home sales rose significantly
over last month and are also up dramati-
cally over last year.

“Pending Home Sales have shown a
sustained uptrend, rising consistently
month over month since the beginning
of the year,” Pete Novak, chief executive
officer of GNIAR, said. “Very favorable
housing affordability combined with
historically low interest rates and the
government’s first-time homebuyer tax
credit all contributed greatly to the
recent increase in activity. Buyers are
definitely becoming more aware of the
fact that this tremendous opportunity is
not going to last forever.”

A forward-looking indicator based on
contracts signed, Pending Home Sales
are transactions that have not yet closed
and are generally finalized within one or
two months of signing, according to fig-

ures recently released by the National
Association of REALTORS® (NAR).

With GNIAR’s MLS also reporting
that the number of closed sales are
beginning to accelerate in all price
ranges, it is anticipated that sales will
continue to outpace any increase in
inventory for the foreseeable future. As a
result, GNIAR encourages potential
buyers to act now for the best possible
deals since it is virtually impossible to
predict when a reduction in supply will
lead to prices stabilizing and eventually
appreciating again.

“There’s no doubt that the first-time
homebuyer tax credit, which is only
available to buyers who close on their
new home before December 1, is bene-
fiting the market,” Brenda Miley, presi-
dent of the GNIAR Board of Directors,
said. “The strong activity we’re seeing
from entry buyers is definitely allowing
more existing owners to take advantage
of this market that many consider to be
a once in a lifetime opportunity as well.”

With so many great reasons to pur-
chase a home in northwest Indiana –
including an outstanding selection,

attractive pricing and historically low
interest rates – you’ll find the GNIAR’s
MLS at  www.gniarmls.com a great
place to start. Featuring the most com-
prehensive public access Property
Search database with listings for all of
Lake, Porter, Jasper, Newton and
LaPorte counties, GNIAR MLS also
includes helpful resources for finding a
REALTOR®, researching communities,
locating properties and more.
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There are just 18 opportunities left
for you to build a beautiful new mainte-
nance-free paired cottage and enjoy life!

That’ right enjoy life in the resort-
style setting of Dyer’s Rockwell by
Olthof Homes, which features a com-
munity club house with social rooms, a
full kitchen, well-equipped workout
room, heated outdoor pool and sundeck.

“What was 21 last week is now 18,”
Christine Gruhlke, the Olthof New
Home Consultant at Rockwell, said.
“We’re definitely seeing a dramatic
increase in traffic, and, even with our
new model under construction, three of
the few remaining opportunities were all

sold in the same week.”
Boasting a location that is undeniably

convenient and peaceful at the same time,
Rockwell is situated in an ideal corner of
Dyer that borders a serene 40-acre nature
preserve, with the towns of Schererville
and St. John just minutes away. Rockwell
provides the ultimate environment for you
to relax and enjoy life, in your new home
starting in the $160s.

“I’ve been here for four years now,
and I’m getting ready to start making
plans for my fourth annual Christmas/
Name Day celebration at the club house.
It’s an ideal location with plenty of
space for the 60-70 people that come to
enjoy good food, live music and family,”
Mirko Zagorac who lives in Rockwell
with his wife Marianne said. “When I

was ready to go on pension I saw the
area, and it looked like an ideal place. I
was tired of cutting the grass and clean-
ing the pool. We love the convenience of
having everything we need including
great restaurants and shopping all with-
in 10 or 15 minutes at the most. My wife
enjoys the pool, and when my grandson
visits you can’t get him out. I use the
fitness center as much as I can. It’s very
nice, and you don’t have to pay any-
thing.”

Another longtime resident, Ken
Young who lives in Rockwell with his
wife Phyllis, discovered the community
when he was investigating options for
moving to the area from Chicago in
order to be closer to his daughter and
son-in-law.

“We saw the model and put money
down on our new home the same day.
It’s nice and quiet here, and I especially
like the fact that there’s no grass to cut
or driveway to shovel,” he said. “Our

FOR MORE INFO

For more information on the last few
remaining opportunities still available in
Rockwell, contact Chris Gruhlke in the
Information Center at 322-1199. You can also
visit the Club House Tuesday through Thursday
from 11am - 6pm, Friday 11am - 5pm and
Saturday 10am - 5pm or log on to
www.olthofhomes.com.  

SEE “OPPORTUNITY” ON PAGE D2

SEE “OLTHOF” ON PAGE D2

Last Chance to Enjoy Resort-Style
Living in Olthof ’s Rockwell

FOR MORE INFO

For up-to-the-minute information on the home
buying process, to view a selection of homes
currently on the market and to contact a local
REALTOR® contact the Greater Northwest Indiana
Association of REALTORS® at (219) 795-3600,
(800) 338-8489or  www.gniar.com.

You can also look for even more information to
help you find the home of your dreams while
opportunity is knocking in The TIMES tomorrow.
You’ll find the special section, “On the Move:
Navigating the Housing Market” sponsored by
GNIAR a one-stop, time-saving resource with
answers to all the top questions people are
asking about today’s local real estate market.

Todd Olthof cools off in the Rockwell pool with
(left to right standing) Ken Young, Mirko Zagorac
and Chris Balkam (seated) Sue and Jack Imer
while New Home Consultant Christine Gruhlke
encourages buyers to act fast since there are just
18 new homes left in the Dyer community.
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Opportunity is Knocking and NWI
Homebuyers are Definitely Taking Notice
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OLTHOF
grandsons also love the pool, and we
really appreciate that so many things are
within walking distance like the grocery
store, drug store and a good selection of
fast food restaurants. Our church is also
very close.”

Like Zagorac and Young, Jack and Sue
Imer were immediately impressed by
Rockwell’s location.

“We have friends who live nearby in
Olthof’s Briar Cove and Briar Crossing,” Sue
Imer said. “They are very happy, and we
really liked the open concept of an Olthof
home. We had our paired cottage built
nearly two years ago. We were able to per-
sonalize our home with things like extra
storage above the garage with a pull down
ladder, a pewter light package that we just
really liked, special fixtures for the bath-
room and lever handles on the doors that
make them easier to open with my arthritis.”

“You really can’t beat the location
since it’s so close to all the main high-
ways, restaurants, movie theaters and
doctor offices,” Jack Imer said. “But,
what we really love is the fact that it’s
such a friendly neighborhood. There’s a
group of f 8 families or so that get
together now and then for cookouts and

dinners like that. We feel like we’ve
known them for years.”

Chris Balkam, who lives in Rockwell
with her husband Brad, is also a paired
cottage owner who appreciates the open
space of her great room as well as all the
conveniences in the area.

“We’re swimming people so the fact
that we get to enjoy the pool and not
have the maintenance anymore is really
nice,” she said. “Our home has two bed-
rooms plus a den and sunroom. There’s
plenty of room for entertaining and for

our two grandkids to run around. We also
like the fact that we’re free to travel
without worrying about coming home to
cut the grass. We can count our neigh-
bors to collect the mail and keep an eye
on things. Everyone is very neighborly
and watches out for one another.”

If the combination of Rockwell’s
spectacular location, resort-style setting
and easy living appeals to you as well,
now is definitely the time to visit the
Information Center located inside the
Club House.

“When people visit, they always
comment on how active the Club House
is,” Gruhlke said. “We have parties
booked nearly every weekend and the
fitness center appeals to all ages. There’s
always a nice mix of residents coming
and going during the warm-weather
months when the pool is open. Rockwell
is a real family-oriented community. It’s
fun.”

Even with the new model under con-
struction, you can learn about all of the
exciting updates Olthof has made to the
new ranch paired cottage plans now being
built in Rockwell. In fact, two homes will
be available soon, so you can make a move
in time to enjoy the rest of summer and
first-time homebuyers will have the

opportunity to qualify for the govern-
ment’s fully refundable $8,000 tax credit.

While they last, you can choose
between plans that offer between 1,745 to
1,944 square feet of living space with two
or three bedrooms, two baths and an
attached two-car garage. Along with
Olthof’s signature open-concept floor
plans that maximize space for living and
entertaining, all of these homes include
large windows to let in plenty of light, a
sliding glass door for easy access to your
outdoor patio, walk-in closet in the mas-
ter bedrooms and a convenient utility tub
and coat closet in the laundry room.
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OPPORTUNITY
“You’ll definitely find a great deal of

variety in northwest Indiana, from urban
communities and tree-lined suburban
neighborhoods to beach front properties
and rural communities,” Miley said.
“Whatever your preference, there’s an
exciting mix of new and established
housing available that offers a great sense
of community pride and friendly neigh-
bors all around.”

As you discover firsthand all the pos-
sibilities for your new dream home, keep
in mind that all real estate transactions
require you to compare and contrast
financing options, contract terms,
inspection requirements, insurance,
taxes and closing costs. If you haven’t
already done so, now may also be the
time to enlist the services of a profes-
sional Realtor®, according to Novak.

“Today’s savvy consumers often
spend a great deal of time researching
homes in the paper, on the internet and
even at open houses before calling a
Realtor®,” he said. “As the recognized
professionals in real estate, Realtors®

maintain the most current information
regarding market conditions so they can
serve prospective buyers to the best of
their ability.”

Along with providing you with a

wealth of tools for making educated
decisions, a Realtors® can help guide you
to the very best opportunities in our
local real estate market. In fact, before
you actually begin looking at homes,
they can help you first investigate your
options for financing and obtain pre-
approval from a lender.

Pre-approval is not a final loan com-
mitment, but it does demonstrate that
you have the financial strength to go
through with a purchase. It helps ensure
that your expectations are realistic and
shows sellers that you can secure the
necessary financing when offers are
being reviewed and compared. As the
local real estate market continues to heat
up, this step will most certainly help you
be fully prepared to act immediately
when you fall in love with the home of
your dreams.

“Realtors® have the experience and
ability to save you a great deal of time
and ultimately money,” Miley said.
“We’re seeing sellers become a bit more
aggressive with more buyers in the mar-
ket, so now, more than ever, time is of
the essence when you are ready to make
an offer. Keep in mind that a buyer’s
agent typically provides all the services
needed to complete a real estate transac-
tion free of charge. They are compensat-
ed through the seller’s agent once a con-
tract is mutually agreed upon, and the
deal is closed.”
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Jack and Sue Imer enjoy life everyday in their Rockwell paired cottage home.

BUILDING INDUSTRIES
ASSOCIATION

BIA

OPEN SATURDAY 1-4 
& SUNDAY 12-3
THE DREW ELIZABETH
4950 W. 100TH LANE
Ranch with 3 bedrooms, 
2.5 baths, full basement 
with nine foot ceilings, 3 car 
garage, full covered porch 
and screened porch in back 
off the kitchen, great room 
has a fi replace and decora-
tive trey ceiling. $519,900.
AJP CUSTOM HOMES
219-864-1131

OPEN MON- SAT. 12-4 
& SUNDAY 1-4
THE WORCHESTER
4825 W. 100TH LANE
Two story with 4 bedrooms, 
3.5 baths, full basement, 3 
car garage, raised deck off 
the kitchen, gourmet kitchen 
and stunning great room 
with fi replace. Gorgeous oak 
hardwood fl oors, arches and 
columns, built-in cabinetry 
and more! $469,900.
STEINER HOMES
219-916-3744

THE FIELDSTONE 
COTTAGE
4955 W. 100TH LANE
This is a 1.5 story craftsman 
style home with 2700 square 
feet of living space and exqui-
site features. Great room has 
18 foot cathedral ceiling and 
stone surround fi replace. The 
fl oor plan features the master 
suite on the main fl oor wiith 
two bedrooms plus a bath 
and bonus room upstairs. 
$379,500.
MIRAR CUSTOM HOMES 
219-663-0727

WHITE HAWK WEST • CROWN POINT, IN

2007

White Hawk West is located in Crown Point near the 

intersection of 101st Avenue and Clark Road, adjacent to 

the White Hawk Country Club. 

To get there from U.S. 30, take Ind. 53 (Broadway) south 

to Summit Street, then Summit west to Clark Street, and 

Clark north to the entrance of White Hawk West.

The Times is northwest Indiana’s No. 1 source 
of local news because of journalists like Molly. 
Our print and online products are created 
right here in northwest Indiana by people 
who value the region and call it home.

We are Northwest Indiana.
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